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“Watching over it all was
Sister Martin in her German hat,”
he said. “For years, she rallied
the campus and its alums for the
event, and for years its success
helped fuel financial aid opportu-
nities for MMC students.”

The Benedictine nun died
Monday morning at age 72, end-
ing a lifetime of dedication to
Mount Marty High School,
Mount Marty College and the
Catholic Diocese of Sioux Falls.

The wake is at 7:30 p.m.
today (Wednesday) and the
funeral is at 10:30 a.m. Thursday,
both at Bishop Marty Chapel
next to Sacred Heart Monastery.
She will be buried in the
monastery’s cemetery.

The diocesan chancery in
Sioux Falls confirmed Tuesday
afternoon that Bishop Paul
Swain plans to attend
Thursday’s funeral.

For those who knew her,
Sister Martin’s passing has
brought sadness but also joy in
recalling her life.

“Sister Martin’s enormous
smile and her rural charm were
only outdone by her love for
Mount Marty,” said Koupal, now
at Minnesota State-Mankato.
“From (her selection as MMC'’s
first) Homecoming Queen to
board member (as a trustee),
she was the college’s best good-
will ambassador.”

The Benedictine Sisters have
also lost a member of their com-
munity. Sisters Francine Streff,
Marie Helene Werdel, Evangeline
Anderson, Patricia Ann Toscano
and Cynthia Binder spoke
Tuesday of their fellow nun’s
tremendous dedication to the
college and monastery.

“When you went to alumni
functions, she never just said,
‘Hello, how are you?’ She always

had the time to talk to people,”
Sister Cynthia said. “This morn-
ing at Mass, the last chapter of
the rule of St. Benedict was
‘good zeal.’ [ always felt that way
about Sister Martin. She was
happy when good things hap-
pened to people.”

The nuns recalled how Sister
Martin served as a teacher,
administrator and even a dorm
mother at Mount Marty. She
later moved to Sioux Falls to
work for Catholic Family
Services. While living in Sioux
Falls, she also conducted a
prison ministry at the state peni-
tentary and helped train altar
servers and read Scripture at
Masses at St. Joseph’s Cathedral.

Sister Martin loved to enter-
tain, often hosting MMC alumni
or a group of nuns in Sioux Falls.
Her brother would barbecue for
the guests.

The nuns also recalled her
love for bright colors, reflecting
her personality.

“Martin loved color in her
clothes,” Sister Francine said.
“Her scarves had a dash of
bright color. She even had multi-
colored shoes that she wore
when she read at Mass.”

Sister Martin’s personality
drew others to her, and she
remained popular with alumni
who often asked for her at gath-
erings, said Sister Marie Helene.

Sister Patricia Ann marveled
at Sister Martin’s ability to say
she needed a 10-minute nap, fall
asleep quickly and then awake
exactly 10 minutes later without
an alarm or being called.

“Martin would say, ‘I have my
energy now. | have to do this and
this and this,”” Sister Patricia
Ann said.

Sister Martin provided an
example of care, enthusiasm and
listening, said Sister Francine,
who served as student body vice
president while Sister Martin
was dean of students.

“Martin was always saying,
‘OK, what can we do to make
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Mount Marty the best?"” Sister
Francine added.

Carrol Krause, serving his
second term as MMC interim
president, said he found Sister
Martin a valuable resource dur-
ing both his times on campus.

“She had such a good knowl-
edge of the campus and commu-
nity, and all of southeast South
Dakota,” Krause said. “She felt
Catholic education was critical
to maintain.”

Sister Martin reached out to
others, Krause said. “She was a
humble servant who wanted to
get things done. [ saw her as a
person willing to help anybody
in need,” he said.

She showed a sincere glad-
ness to meet people, Krause
said.

“It wasn’t hard for her to get
acquainted,” he said. “You
weren't a stranger with her for
very long.”

Sister Martin’s impact has
provided a lifetime influence for
MMC graduates Fred Ertz and
Tom Harmon, who served as stu-
dent body presidents while she
was dean of students. The two
men were currently serving with
Sister Martin on the MMC Board
of Trustees.

The two alums described her
as tough but fair with students,
always willing to listen to other
viewpoints. Even when Sister
Martin didn’t agree with the stu-
dent position, she showed
respect for the person and the
proposal.

Sister Martin would offer sug-
gestions on getting more infor-
mation or following a path that
would benefit the students, the
two men said.

Sister Martin helped Ertz
maintain a heavy academic
workload and get his foot in the
door as anchor and news direc-
tor at KELO-TV in Sioux Falls. He
now works in media in the Fort
Worth, Texas, area.

“Because she was the dean at
the time, students referred to

her as ‘Dean Martin,”” Ertz said,
jokingly referring to the late
singer and entertainer. “She had
her rules, and rules are meant to
be kept. But I got along real well
with Sister Martin.”

Sister Martin and the other
Benedictine Sisters provided life
lessons not found in the class-
room, Ertz said. “I thought in
terms of not only not letting
myself down but not letting
Sister Martin down, either,” he
said.

Sister Martin carried a strong
passion for MMC and her other
ministries that will continue liv-
ing on, Ertz said.

“At Mount Marty, you aren’t
part of a college — you're part
of a family,” he said. “I will be at
her funeral. It will be sad, but it’s
a celebration of her life. She
touched so many people.”

Harmon said he likewise
plans to attend Thursday’s
funeral. Now an Omaha attorney,
Harmon said he learned many
reasoning skills from Sister
Martin that have molded his
career.

The college has become a
family tradition, as Harmon’s
son, Dan, graduated from MMC
last spring. Tom Harmon attend-
ed both the commencement and
what turned out to be his last
trustee meeting with Sister
Martin.

Harmon recalled one of those
final conversations with Sister
Martin, when she expressed con-
cern about her mother’s medical
condition which could necessi-
tate selling the family home.
Sister Martin hoped her mother,
in her 90s, could adapt to a new
setting.

“It was unique to have that
conversation,” Harmon said. “I
first met Sister Martin as my
dean, and now we were talking
as friends.”

In the same manner, the
Benedictine Sisters feel as if they
have lost a friend.

The nuns were shocked at

Sister Martin’s quick death,
three weeks after a diagnosis of
pancreatic cancer. Most of the
Sisters were unable to say good-
bye to her before her passing at
Avera McKennan Hospital in
Sioux Falls.

“That’s one of the things that
makes this more difficult for us,”
said Sister Patricia Ann.

“We believed that she could
conquer this (cancer),” Sister
Marie Helene said. “The last time
[ saw Sister Martin, I said, ‘Good-
bye, behave yourself.” And she
said, ‘See you around the corner
sometime.” She gave me that big
smile.”

As the new MMC college rela-
tions director at the time,
Koupal fondly recalls a 1983 trip
he took with Sister Martin to a
Colorado Springs conference.
While walking together during
the winter evening, Sister Martin
slipped on the ice. A shocked
Koupal helped her to her feet,
asking if she was all right.

“There was a moment of
silence. Suddenly she burst out
laughing. We laughed about that
for the rest of the conference,”
he said. “We laughed many times
over many other things as we
enjoyed a close working relation-
ship for the next 13 years. As my
supervisor, she was more than
my boss; she was a dear and
supportive friend whose exam-
ple planted a deep devotion to
MMC and its Benedictine mis-
sion.”

And now, she has gone forev-
er, Koupal said.

“I'left MMC in 1996, yet it was
my years at Mount Marty that
made me want to return to high-
er education,” he said. “It was
Sister Martin who helped me get
my current position with
Minnesota State University,
Mankato. (That’s) another 1.0.U.
that  won'’t be able to repay.

“She was an amazing person.
One of a kind. And I will miss her
dearly.”
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Aberdeen

289 Dakota Ave. S. | (605) 352-2001

Promotional offers available at ~ Kyle
Lakota Trade Ctr. | (605) 455-2190

and the following Alitel retail Mission
563 E. 2nd St. | (605) 856-2525

Mitchell
510 E. Havens | (605) 995-0091

Pierre
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Yankton
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Sioux Center

Hills Elec. & RadioShack | (712) 722-2541
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to eligible new customers in participating markets activating a primary line of service on a qualifying rate plan of $39.99 & higher with qualifying service agreement. Wireless data card activations do not qualify. Limit one (1) $100 one-time bill credit per pnr_nary account. New

& 911 surcharges up to $2.19 & federal & state Universal Service Fund fees (thh may vary bv customer usage). These additional fees may not be taxes
New ion Credits: $100 bill credit available for a limited time

service repr

& on your y bill. TNew
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will be in the form of a VISA gift card. Limit 1 rebate per qualifying purchase. Phone may be returned within 15 days of purchase. If mail-in rebate certificate has been submitted, Alltel will refund the purchase price less the rebate amount. Sales tax calculated based on full price of
unactivated equipment. See rebate certificate for details. Phone & Data Card Details: Qualifying Alltel rate plan, a new 2-yr. service commitment & credit approval required. $25 non-refundable activation fee applies per line.$200 early termination fee may apply per line. Coverage
limited to the Alltel network & roaming partners. See map at alltel.com for details. Data Usage Details: Data usage is calculated per kilobyte rather than for airtime used. You may be disconnected & lose your data session at any time. In addition to the data transmission charges, you
will be charged for other applications, at the rates specified at the time of access or download. Tethering smart devices to a computer requires an additional charge. Canadian Data Usage: Canadian data usage is charged in addition to any standard data rate plan, except Extended
Wireless Internet. For Wireless Internet Cards, BlackBerry devices, smartphones & wireless handsets with Unlimited Data Minutes or a tether feature, usage is billed at $0.003/kilobyte. Canadian data usage is rated by session, & is rounded up to the next penny; multiple sessions
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SALE!

Our lowest price of
the year on all Serta
mattress sets, plus
12 great reasons to
shop and save now!

America’s

Favorite Brand!

1 FREE Local Delivery

*on any mattress set purchase
2 FREE Set Up

*on any mattress set purchase
3 FREE Disposal of

Old Mattress

*on any mattress set purchase
4 FREE Counting

Sheep Plushie

*on any mattress set purchase
5 FREE 6 Months

Financing
*on any mattress set purchase
of $299 or more

6 FREE Mattress Protector

*on any mattress set purchase
of $399 or more

7 FREE Mattress Protector
& Sheet Set

*on any mattress set purchase
of $699 or more

8 FREE 12 Months

Financing
*on any mattress set purchase
of $799 or more

9 FREE Mattress
Protector, Sheet Set,

& Premium Pillows

*on any mattress set purchase
of $1099 or more

10 FREE Boxspring

*on all Perfect Day models

11 LIMITED OFFER!
Firm Twin Mattress Only

$88
12 DARE TO COMPARE

Serta Perfect Sleeper
$599 queen set, $899 king set,

featuring memory foam

PLUSH
*339 =

Was
Twin set....*349..... 5229
Full set.....5459.....°299

Queen
Set
Was

FlRM Queen

$ Wos

429 =
Was Now

King set..*1149.. 749

FIRM OR

EURO TOP QV%Z?”
$999 $1§49

Twin set. $1249.......... $799

Full set..*1499.....°899

FIRM, PLUSH OR
FIRM & PLUSH

$129

*Price reflects FREE Box Spring

d Queen Set
Was $2999

Now

www.hatchfurniture.com

hatch

FURNITURE
SSFLOORING

“Your Home's Best Friend”
109 E. 3rd, Yankton, SD
605-665-4416  800-798-4663
M-F 10-6, Sat. 10-5, Closed Sundays

Evenings by appointment




