
VERMILLION — The arsenal of war is more than 
weapons. It is all the objects that accompany the sol-
dier through the experience – whatever ‘defends’ the 
human, the self. 

This summer, the National Music Museum (Vermil-
lion, South Dakota) is looking at the American soldier’s 
‘arsenal’ through a fascinating exhibit of historic music 
and musical instruments. The Museum will draw on its 
massive overall holdings of 15,000 instruments to se-
lect many previously un-displayed artifacts: numerous 
instruments issued to or used by U.S. soldiers through-
out American military history and war time. “Banding 
Together: The American Soldiers’ Musical Arsenal” will 
run from May 23 to Sept. 7, 2015, at the NMM. 

The rare items on exhibit will include a violin deco-
rated and played by a Civil War soldier from Troy, New 
York; fragments of a harmonica found on the Vicksburg 
battlefield; woodwind instruments carried by Spanish-
American War soldiers; a snare drum used in a field-
artillery battalion during World War I; a clarinet given 
to an Army private recovering from injuries sustained 
in World War II’s Battle of the Bulge; an American sol-
dier’s Vietnamese-made electric guitar, and many other 
historic items.

The exhibit will also feature original photographs 
of U.S. military bands and soldiers making music 
both on and off the battlefield. Stunning Liberty Bond 
posters from World War I, popular sheet-music cov-
ers, a complete bandsman’s uniform worn by a WWI 

musician in the U.S. Army Band Infantry 134, and other 
war-time memorabilia will provide historic contexts 
for the ways in which music and musical instruments 
have been used for centuries to rally individuals to 
enlist, to garner local support for the war effort, to 
convey orders on the battlefield and organize troops, 
to inspire, to boost morale and bonding, to comfort 
and to provide a means of human expression in arenas 
of hardship or celebration. 

NMM Senior Curator and Associate Director Dr. 
Margaret Banks says that this year seemed an appro-
priate time to create the “Banding Together” exhibit. 
“Opening on Memorial Day weekend, this special 
exhibit will mark several notable anniversaries being 
observed in 2015 — including the 240th anniversary of 
the start of the Revolutionary War, the 150th anniver-
sary of the end of the Civil War; the 100th anniversary 
of WWI, the 70th anniversary of the end of WWII, the 
65th anniversary of the start of the Korean conflict; 
the 60th anniversary of the start of the War in Vietnam; 
and the 25th anniversary of the start of the Gulf War.” 

The National Music Museum will also participate 
again in the Blue Star Museums Program, honoring 
the nation’s military, active-duty personnel, and their 
families with free museum admission throughout the 
summer. Veterans also will be able to visit the museum 
at a special reduced admission.

For more information about the National Music 
Museum, visit www.nmmusd.org .
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OMAHA, Neb. — Better Business 
Bureau (BBB) serving Nebraska, 
South Dakota, The Kansas Plains and 
Southwest Iowa is warning consumers 
to beware of paving companies that 
knock on your door, claiming to offer 
bargain prices. 

Several consumers from Wichita/
Sedgwick and Butler counties in 
Kansas reported to BBB that they had 
hired a company called Pave-A-Lot. 
A representative from this company 
approached them at their homes of-
fering to repave their driveways at an 
extremely reasonable rate.

In an attempt to get the consum-
ers to pay for the job up-front, the 
contractor, Bartholomew J. Daley, 
aka Bud Daley, told them that he is 
low on funds because he has a child 
who is ill. All his extra money has 
gone towards his child’s care, and 
the up-front payment will be used to 
purchase the materials for their job.

The consumers were also told that 
Pave-A-Lot will rent the equipment 
to tear up their driveways, hire a 

sub-contractor to do the work and to 
haul away the old asphalt. In addition, 
Pave-A-Lot claimed they had sub-
contracted with a local, well known 
paving company in Wichita to lay the 
asphalt. BBB has confirmed with this 
local business that they are not asso-
ciated in any way with Pave-A-Lot.

One consumer paid Daley $5,500, 
had their driveway completely torn 
out, but the work was not completed. 
Another paid $1,100 and was left with 
chunks taken out of their driveway. 
A third consumer paid about $4,000 
and had no work done. The checks 
were cashed and the workers never 
returned. BBB turned its information 
over to the police for investigation. 
The contractor was arrested last week 
and charged for theft and forgery. 
If any Wichita residents have given 
him money or have been solicited by 
Pave–A-Lot, please contact Financial 
Crimes section of the Wichita Police 
Department at 316-268-4193.

“The driveway paving scam is 
not new, but each year consumers 

are swindled out of unreasonable 
amounts of money, and often, the pav-
ing projects are unnecessary,” said 
BBB President Jim Hegarty. “In many 
cases, the paving company disap-
pears and the consumer is not able to 
contact them to complain about the 
work because they were never given a 
business card or don’t have an agree-
ment in writing. To make sure this 
does not happen to you, always check 
out paving companies at bbbinc.org 
to make an informed decision.” 

BBB offers the following tips to 
help you avoid paving scams:

• Beware of door-to-door sales. 
Reputable asphalt contractors seldom 
offer their services door-to-door, and 
they’ll do so only if they are doing a 
legitimate job in the immediate area. If 
you’re approached, always ask for ref-
erences and proof of proper licensing.

• They claim to have leftover 
asphalt from another job. Be aware 
of paving companies that approach 
your home, stating that they are “in 
the area” and have extra asphalt or 

concrete to repair your driveway for 
a minimal cost. Professional asphalt 
contractors know, with great ac-
curacy, how much paving material is 
needed to complete a project

• High-pressure sales. Never hire 
someone on the spot. Trustwor-
thy contractors provide a written 
estimate that will be valid for days or 
weeks. Ask for local references and 
verify that the contractor is in compli-
ance, current and up-to-date with all 
local licensing, bonding and insurance 
requirements.

• Bargain Prices. If the quoted 
price seems very low, chances are the 
quality of work also will be quite low. 
Many times the company will quote 
a low price for their work and, upon 
completion, overcharge the customer.

• No contract is offered. Insist 
on a written estimate specifying in 
detail the work to be performed and 
the agreed total price, not just price 
per square foot. Then get at least two 
more quotes before hiring a contrac-
tor.

• Unmarked trucks. Often the 
trucks they travel in are unmarked 
or they have an out-of-town license 
plate, address and phone number. A 
little research will reveal that they 
have no permanent address and the 
phone number often is an answering 
machine or answering service.

• Get it in writing. Be sure the 
contract spells out which party is 
responsible for grading and sub-grad-
ing, equipment and materials, labor, 
pavement thickness and smoothness, 
etc. Make sure the payment schedule 
is satisfactory and that there is a clear 
guarantee or warranty for the work. 
Also, get an agreement in writing that 
your yard is to be returned to pre-
construction condition. Don’t sign an 
agreement without understanding it.

• Always check out a contractor at 
bbbinc.org before doing business.
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